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Jessica Rivelli is the founder of Working Women of Florida, which includes Working
Women of Tampa Bay & Working Women of Central Florida. The organization is the
largest women’s networking group in the state with a focus on developing strong female
relationships to help each other grow professionally and personally. Jessica launched
Working Women of Tampa Bay after leaving a successful career in television news. She
credits her 12 years of multimedia experience for her ability to create dynamic and
relevant programming. Since its launch in 2009, Jessica has produced more than 2,000
events for women in the Tampa Bay & Central Florida regions. In 2016, Jessica launched
The Working Women Foundation, a non-profit that provides mentoring for young
professionals and seed money for women-led startups. The foundation has already raised
more than $10,000 for local female entrepreneurs.
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How did you get started?
When I was working full-time as a television news producer in my 20’s, I
couldn’t find quality networking groups for women. I wanted something that
appealed to all women, something that spoke to corporate women and small
business owners alike. So, rather than settle for the mediocre handshake-anda-business card kind of groups, I decided to start my own. That’s how Working
Women of Tampa Bay was born. Its mission has always been to help women
build authentic, collaborative relationships with other female professionals.

What is your favorite business book?
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Never Eat Alone: And Other Secrets to Success, One Relationship at a Time, by
Keith Ferrazzi. This book transformed the way I think about networking. It was
a personal gift from one of my role models — Rita Lowman, Chair of the Florida
Bankers Association. I knew if she recommended it, it had to be good! Here’s
what I learned: when it comes to "networking", the emphasis is on giving,
not getting. Taking the time to nurture relationships in your life in a genuine,
authentic, person-to-person kind of way. Caring about others and creating
value for them, rather than getting value from them, and doing so without
keeping score. When those kinds of relationships are cultivated over the
long term, you now have a network of people to draw upon in times of need.
Relationship is the real power of networking; it's our greatest asset and our
greatest gift.

What specific traits or qualities do you believe are most
necessary for achieving success in your industry?
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I’m a big believer in being authentic, paying it forward and making deep
connections. It’s so important to surround yourself with great people, to have
a support system around you, especially when you are building a new business.
Having a community of women that you can share your goals and dreams with
keeps you accountable. It fosters optimism, creativity, and success.
Beyond networking and paying it forward, I also believe in the power of
partners. Strong community partnerships allow you to expand your reach and
serve beyond your current audience. Whether you call it your virtual board of
directors or your “lean in” circle (another favorite book, by the way: Lean In by
Sheryl Sandberg.). It’s critical to surround yourself with people who strive for
greatness and will have your back in good times and bad.
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How do you measure success?
Making connections is what success for me is all about. Booking a sought-after
speaker or selling out a big event, those are short-lived accomplishments. Long
lasting personal fulfillment and satisfaction comes from those moments in my day
when I stop what I am doing to make a virtual connection in an e-mail or on social
media or introducing two people at an event. When I am able to connect two people
together that I know are a great fit to do business —that is what keeps me going. It is
ALL about quality, not quantity. It’s going to be a relationship, not a transaction.

Can you tell us something you have learned in the last week?
Maybe not the last week, but certainly the last month. I think September really
put things into perspective for me. I weathered a powerful hurricane, produced
a successful state conference and went on a 1,500 mile, adventurous vacation all
within a month. What I’ve learned from that is how important it is to make time
in your life for joy, happiness, adventure and family. I need to be more focused
on those things and staying present long enough to truly enjoy those moments
as they arrive. And, work harder at cultivating more of them in my life.
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